
betapharm Arzneimittel GmbH 

Human Resources 

Kobelweg 95 

D - 86156 Augsburg 

www.betapharm.com  

 

Founded in 1993, betapharm is 

one of the leading generics 

companies in Germany, covering 

all major indications from simple 

colds to severe cardio-vascular 

diseases. 

We owe our success to a culture 

of trust and social responsibility. 

Our employees cultivate an open 

and cooperative relationship not 

only with each other, but also with 

our customers and business 

partners. 

Furthermore, we rely on the 

creativity, performance and 

accountability of our employees. 

Today, betapharm is part of Dr. 

Reddy's Laboratories Ltd, a global 

pharmaceutical company and 

leading manufacturer of generics 

worldwide. 

Become part of our fast growing company as 
  

Product Manager Medical Cannabis (m/f/d)   
 
 
Your main tasks: 

 Developing this new market and preparing marketing plans for the launch of the Medical 
Cannabis business of Dr.Reddy’s and its new products to the doctors/pharmacies 

 Creating detailed marketing & sales plans and materials that will be used in the field and 
online with the focus on a strong branding and on differentiation from competition 

 Setting up digital projects (e.g. webinar, webpages,..) for the different stake holders as 
doctors, pharmacies, patients/care givers  

 Expanding customer relationships as well as managing key opinion leader relations   
 Setting up analytical tools to monitor and improve the performance of the brand, to find 

unmet market needs and potential differentiation points 
 Observing and recording market and competitive developments and their realization in 

results 
 Close cooperation with the field service team  

 
Your profile: 

 You have several years of experience in marketing, brand management and can already 
demonstrate successes in generating prescriptions and sales of your brands 

 You completed a university degree 
 Knowledge in the segments of original medicines, OTC, OTX, herbal medicines, 

homeopathy products, preferably with launch experience 
 High affinity for digital marketing  
 Fluent in German and strong language skills in English 
 You are a strong communicator, assertive and conclusion-oriented in negotiations 
 You also like to set yourself ambitious goals and achieve them 
 You are working with management by objectives and have strong analytical skills 

 
What you can expect from us: 
 Varied tasks within an internationally successful group of companies  
 A distinctly collegial atmosphere embedded in an appreciative and employee-oriented 

corporate culture  
 An attractive salary as well as extensive social benefits, such as a company pension plan, 

fuel vouchers, ice cream in the summer, barbecues, free drinks, ...  
 Flexible working hours with time account and home office option 
 Development and training opportunities 

 
 
We look forward to receiving your detailed and complete application – please in English 
language only - with details of your salary expectations and your earliest possible starting 
date, preferably by e-mail, to: 


